
F O O D  &  B E V E R AG E

R E A L  C A S E  S T U D Y

Solina

C A M PA I G N  G OA L Be the first company chefs and catering managers call when

they need food solutions.

A sales visit leave-behind that stays on the client's desk, presenting a broad portfolio

as one clear story. Solina used the Pen Pot's panels to showcase appealing images of

its product range, keeping the brand top of mind with catering professionals long after

the sales meeting.
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F O O D  &  B E V E R AG E

What it delivers

Showcase a broad portfolio of food solutions

Keep the brand top of mind after sales meetings

Encourage enquiries and cross-selling opportunities

Minimum order 300 pcs 3 weeks production, plus shipping

The Magic of Rubik's.

The Staying Power of a Pen Pot.

Neutral presentation and personalised emails

available in your sales kit.

Want to show this to a client?

Ask us for a free visual of your client's

own Pen Pot.
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